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November 21, 2005
To Whom It May Concern:

We first met Mr. Cory Hoehn in the summer of 2000, We had just started our business
and needed a facility to house our first satellite uplink vehicle. Mr. Hoehn and Water
Tower Square not only provided us with suitable space at an affordable price but they
also treated us like family. So, for six years now, we’ve treated loyalty with loyalty.

Since July of 2000, our spatial demands have grown from 2,000 square feet to over 4,000
square feet. In addition, our company fleet has grown from one to five which includes
more satellite uplink trucks and support vehicles. We’'ve grown and Water Tower Square
has grown with us.

We chose Water Tower Square because of its proximity and its easy access to
surrounding highways and expressways. That’s extremely important because we are in
the business of providing Live at the scene television uplinks to all major broadcast and
cable networks.

Sincerely,

Larry E. Sales
Co-Managing Partner
Sabil Uplink Communications, LLC



